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Disclaimer

The information and opinions carried by this document is not for the purpose of
comprehensive research, financial services or legal opinion. China Tian Lun Gas Holdings
Limited does not guarantee its accuracy and integrity. This document contains the
information that is only to provide reference. They cannot be sold, be bought, or be
subscribed for securities or other part for the invitation.

This document contains information and opinion that can only reflect China Tian Lun Gas
Holdings Limited’s opinion on the date of the presentation. China Tian Lun Gas Holdings
Limited can change anything on this document without notices. China Tian Lun Gas
Holdings Limited will not be liable on any loss which is caused by the information, opinion
in this document. Recipients should make independent judgment based on this
presentation.

This document contains confidential information and advice. You can only use or copy for
the personal reference purposes. In addition, this document cannot be transmitted or
transferred to any other person or be incorporated into other files or data. You agree to this
document should keep safe and prevent the data from leaking out.

This document and the related discussion may include forward-looking statement with risk
and uncertain factors. These expression normally use forward-looking wording, such as
believe, expect, planning, forecast, target, possible, hope, will, may and etc. You should
not excessively rely on such forward-looking statement that be used for this presentation.
These forward-looking statements are based on our own estimates in future performance.
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1. Results  Highlights



[ 4
X{EMS Rapid Growth For Eight Consecutive Years Since IPO%:

TIANLUN GAS

B Since IPO in 2010, Tian Lun Gas has been growing rapidly for eight consecutive years, with
continuous expanding business scale and steadily improving profitability.

Results Highlights

Gas Sales Volume (mn ms3) 918 1,063 15.9%
_ « C&l Gas 453 566 25.0%
Operation
Data
* Residential Gas 151 181 19.7%
Accumulated Users 133 164 22 6%
(mn households)
Revenue (RMB mn) 2,693 3,109 15.4%
» Gas Sales Revenue 2,055 2,428 18.2%
Profitability
Net Profit (RMB mn) 334 429 28.3%
Profit Attributable to
0,
Shareholders (RMB mn) S . e
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AIEME= Increasing Dividend Payout

1484
TIANLUN GAS

B The Company rewards its investor with growing cash dividends. The total dividend in
2017 is RMB10.18 cents per share, up by 42.2% compared with 2016.

Earnings per share (RMB
cents)

31 41 32.3%

Dividends per share (RMB

7.16 10.18 42.2%
cents)
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X{EMiS Stable Management Team With New Talented i
TIANLLUN GAS .
Professionals on Board

Mr. Xian Zhenyuan Mr. Zhang Suwei Mr. Feng Yi
Executive Director, Executive Director, Executive Director
Chief Executive Officer General Manager 16 years experience

21 years experience 22 years experience

Mr. Zhang Yingcen
Founder, Chairman;

36 years of experience;
Deputy to the 11th and 12nd
National People's Congress,

Deputy chairman of Henan Industry

Ms. Li Tao Mr. Kevin Qian Mr. Xue Zhi Mr. Li Xincheng

and Commerce Federation, : ) _ _ )
; . : Executive Director,  Chief Operating Officer Deputy General Manager Deputy General Manager
Vice president of Charity . . .
Deputy General Manager 12 years experience 33 years experience 16 years experience

Association of Henan Province 24 years experience



2. Business Review



X{emut= Obtained 4 New Projects in 2017 Qq

TIANLUN GAS

Shaanxi Mizhi & Wubu

Projects

B Acquired in Dec 2017.

B Rich gas supply and
long heating period of
4 months per year.

B Gas sales Volume in

2017 was 30mn ms.

Henan Pingdingshan

Ye County Project

B Obtained exclusive
concession right in
Dec 2017.

W 770,000 local
population; planned to
be the largest salt
chemical base in
Central China with
huge potential on C&lI
and residential coal-to-
gas conversion.

PN

Chengdu Jintang

Project

B Acquired in May 2017.

B Rich gas supply and
benefiting from the 7
Eastbound Migration
Strategy of Chengdu’s
C&l companies.

B Gas sales volume in
2017 was 50mn ms.




. . . C
X{pmts S/ Projects in 16 Provinces Across the Country fe<

1484
TIANLUN GAS

Tian Lun Gas has  city gas projects in major regions; gas stations in
operation; LNG plant projects; and long-haul pipelines.

¢ city gas .projects: 7 2 # city gas projects: 10
4 gas stations: 8 f # gas stations: 16
» '/ H .
o ‘ o o ¢ LNG plant project: 1
‘ > Region .
o ol gas prjecs; 13 © NohHenanRegion
4 gas stations: 6 Northwest & city gas projects: 8
LNG plant project: 1 Region ions:

A4 plant proj S g # gas stations: 8

S

Region
¢ city gas projects: 5 )

# city gas projects: 14
Long-haul Pipeline ; ¢ gas stations: 13
Division

¢ Long-haul pipelines: 6

10
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X{pms Focusing on 3r9/4th-tiered Cities, Benefiting from
TiaNLuN BAS - Industrial Migration and Coal to Gas Conversion

FaR4

¢ Baiyin ¢ Heze ¢ Hebi ¢ Suzhou
¢ Gulang & Caoxian g ¢ Shilin, Hebi
¢ Shanxian { ¢ Heqi, Hebi
o ! ¢ ¢ Xuchang New District ¢ Dunhua
: 3?;::‘“ _ ‘ ’xﬁbgngjie, Zhengzhou & Panshi
o Mizh b %@ uyang High Tech . Dg’ap
¢ Wubu \\ # Xindu, Chengdu & L _.«: I\D/IliimCt ' ¢ Jiutai
- ¢ Jintang, Chengdu 8 ¥ quan, Shangql_u ¢ Tongyu
5 b ¢ Yucheng, Shangqiu ¢ Zhenlai
_ © oo # Song, Luoyang + Nongan
¢ Huize . ~ & Lankao, Kaifeng ¢ Changchun Airport
¢ Yanshan . ® Weishi, Kaifeng Z(l)ne,
. Gejiu * Dongfeng, Chaozho o ¥ & Weibei Food Industrial ¢ Qian'an
¢ Guangnan # Chaoyang, Shant ° £y Park
¢ Ludian ¢ Chenghai, Shantou .....-ﬁ.. /’""// \ <& Xinwei Industrial Park _
¢ Hekou ¢ Lechang = = + Weishi Airport New + Sanming
District
"~ & Xichuan, Nanyang
¢ Baofeng, Pingdingshan _
Clty Gas PrOJeCtS: o7 ¢ Ye County, Pingdingshan 'S Dongkou
e Gas Stations: 51 ¢ Fenghuang
LNG Plant Projects: 2 _
o~ Long-Haul Pipelines: 6 (including 3 under construction) o Luzhai
¢ Guanyang

11



(4
XIEMS Rapid Growth of Gas Sales Boosted by Coal-to-Gas @M:

TIANLUN GAS

Conversion
T oom) | oo | oo | vy

1. C&l 452,659 565,731 25.0%
2. Residential 150,802 180,530 19.7%
3. Transportation 122,470 151,168 23.4%
4. Wholesale 191,598 166,161 -13.3%
Total Gas Sales Volume 917,529 1,063,590 15.9%
Total 1,697,968 1,927,418 13.5%

Gas Sales Volume Breakdown in Gas Sales Volume Breakdown in
2016 2017

Wholesale, _ _
20.9% Improving Mix

Transpor
tation,

14.2%

Transportation,
13.3%

Residenti

Resident al, 17.0%

ial,
16.4%

12




(4
KIEMIS Fast Growth in Both C&l and Residential Sales Vqum%:

TIANLUN GAS

Gas Sales Volume to C&l Users

‘000 m®

°l°
600,000 - y 565,731
500,000 452,65

| Benefiting from coal-to-gas conversion,
| strong 3'9/4"-tier cities presence, as
400,000 - well as the Company’s efforts to
300,000 - quickly develop C&l users, sales
200.000 - volume to C&l users recorded
) . o
100,000 - f:ontlnuous rapid growth of 25.0% YoY
in 2017.
2016 2017
Gas Sales Volume to Residential Users
‘000 m?®
g e . L .
S0 y 180,530 B Benefiting from steadily increasing
170,000 - 150,802 penetration rate and acquisition of new
projects, the Company’s sales volume
140,000 - . : :
to residential users increased by
110,000 - 19.7% YoY in 2017.
80,000 -
50,000 - .

2016 2017
13
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AIEME= Newly Connected C&I Users Increased Rapidly Civs

TIANLUN GAS

(households) 2016 2017

Number of newly connected

205,619 208,872 1.6%
users
Residential households 204,393 206,237 0.9%
C&l users 1,226 2,635 114.9%
Number of accumulated 1,334,299 1,636,226 22 6%
users
Residential households 1,325,382 1,621,270 22.3%
C&l users 8,917 14,956 67.7%
Accumulated C&l Users C&l Users’ Designed Daily Capacity
‘000 households ‘0000 m*/day
16,000 - 14,956 800 - 1l
-
/ 626
12,000 - 600 -
8, 917 494
8,000 - 400 -
4,000 - 200 -
O T O n T

2016 2017 2016 2017
14
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X{pmts Speeding up Construction of Long-haul Pipelines to E::
TIANLUN BAS - Ensure Gas Supply

Long-haul Pipelines

¢ Lushan-Ruzhou Pipeline Branch has started construction in 3Q2017, of which Lushan-
Baofeng part has been completed in 4Q2017.

¢ Yuzhou-Changge Pipeline has been approved by the Henan DRC. It has started construction
in December 2017, and is expected to be completed in October 2018. The pipeline will serve the

gas supply to Xuchang, which is one of the Group’s core operation markets, and its nearby
areas.

¢ Puyang-Hebi Pipeline has been listed by Henan DRC approval in its 13th Five-Year Plan. After

completion, it will supply gas to Puyang and Hebi, lower their gas purchase cost and support
expansion of its nearby markets.

15



C
KIEMES Efficient and Constantly Improving Management ?M:

TIANLUN GAS

B The Company has excellent operation and management systems. Revenue generated per capita
and gas sales volume per capita increased year by year, and ranked top in the industry.

Gas Sales Volume per capita ‘000 m? Revenue Generated per capita ‘000 RMB
450 426 1250 1,244
400 382
1200
350
300 1150
1,121
250
1100
200
1,055
150 1050
100
1000
50
0 950
2015 2016 2017 2015 2016 2017

16



3. Financiall Rerfieormance
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XK{EMS Rapid Growth in Revenue and Earnings g::

TIANLUN GAS

I 201

‘000 RMB ‘000 RMB
Revenue 2,693,094 3,109,014 15.4%
« from Gas Sales 2,054,716 2,428,110 18.2%
Sales Proceeds 3,007,200 3,490,943 16.1%
Gross Profit 692,349 767,944 10.9%
+ from Gas Sales 299,364 361,004 20.6%
EBITDA 797,855 957,766 20.0%
Profit for the Year 334,409 429,157 28.3%
Profit Attributable to 313,379 404,250 29.0%

Shareholders

18



C

AIEMES Increasing Contribution to Revenue from Gas Sales ,;,,

TIANLUN GAS

Revenue Breakdown in 2016

‘000 RMB
3,000,000

2,500,000

2,000,000

1,500,000

1,000,000

500,000 -

0

Others,
1.6%

Connection|,
22.1%

Gas Sales,

76.3%

Gas Sales Revenue Growth

2l
y
2,428,110

2,054,716

1,650,141

747,829

395,106 504,357
236,231

2011 2012 2013 2014 2015 2016 2017

Revenue Breakdown in 2017

Others
, 2.0%

Connection
, 19.9%

Gas Sales,
78.1%

Connection Revenue Growth

‘000 RMB

700,000
600,000
500,000
400,000
300,000
200,000
100,000

0

fo

619,931

571,407 595,854
572,772

384,784
301,812

203,103

2011 2012 2013 2014 2015 2016 2017
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ansportation, Wholesa
15.0% 18.3%

Resident
ial,
16.3%

‘000 R

1,400,000 -~

1,200,000 -
1,035,646

1,000,000 - 859,831

800,000 -
600,000 -
400,000 - 339,246

200,000 -lg3 340125.87644,390

0 -

2011 2012 2013 2014 2015 2016 2017

*fpus C&l Gas Sales Revenue Ramped Up Rapidly Driven
TIANLUN BAS - by Coal-to-Gas Conversion

Gas Sales Revenue Breakdown in 2016

Gas Sales Revenue Breakdown in 2017

sportation, Wholesal€e
14.6% 14.6%

Resident
ial,
16.1%

Residential Gas Sales Revenue

olo
‘000 RMB A
Y
420,000 - 391,679

360,000 - 334,552
300,000 -
240,000 - 220,896
180,000 - 159,809
106,652

60,000 _43,920

2011 2012 2013 2014 2015 2016 2017
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30.0%
25.0%
20.0%
15.0%
10.0%

5.0%

0.0%

1<

KIEMES Profit Margin Keep on Rising Despite a Transitory CE%s

Gross Margin of Gas Sales

TIANLUN GAS

: §

25.7%

2016

Gas Shortage in 2017

24.7%

2017

18.0%
15.0%
12.0%
9.0%
6.0%
3.0%
0.0%

14.5%

i B

2016

14.9%

2017

Gross Margin of Connection

75.0%
60.0%
45.0%
30.0%
15.0%

0.0%

63.1%

1

2016

61.3%

2017

Net Margin

16.0%

12.0%

8.0%

4.0%

0.0%

1

12.4%

2016

13.8%

2017



TIANLUN GAS

KEMES Solid Balance Sheet

1<

1484

Total Assets
Total Equity

Total Liabilities

Total Liabilities
/Total Assets

Total Borrowings
Domestic Borrowings
% of Total

Overseas Borrowings

% of Total

Total No. of Issued
Shares ('000 shares)

‘000 RMB
7,633,412
2,751,709
4,881,703
64.0%
3,588,447
1,247,038
34.8%
2,341,409
65.2%

989,615

‘000 RMB
8,472,249
3,117,803
5,354,446
63.2%
3,867,132
1,812,127
46.9%
2,055,005
53.1%

989,615

22
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KIEMES 2018-2020 Overall Strategy (Partnership Sharing) E::

TIANLUN GAS

Cooperate and Develop Together

1. National coal to gas policy related
business

1. Partnership mechanism 2. Extension of upstream gas supply
supporting
2. Diversified employee

incentive mechanism 3. 3 core elements: market

development, operation, and 1. Diversified financing

. technology innovation channels
3. Platform construction 9y

attracts resources 4. Development of value-added 2. Project incubation fund
business model
4. Executive incentive in )
listed company level 5. Integration of gas supply sources

6. Flexible project cooperation model

7. Large industrial power plant and
other users development

S
~~_. A . A
3 Integratio Integrati
_qu -qu
ject apit

Platform Construction

Resource Integration

24



[ 4
KIEMIS 2020 Vision Strategic Planning (Brief Analysis) g;:

TIANLLUN GAS
Cooperate and Develop Together

Core Objectives

Key Implementation Subjects

Management
L
Natural Gas (Coal to Gas) Trend Opportunity:
. C&l Enterprise: Air pollution control, steady extension of gas direct supply business

e |n_tegrat|0rl of such as power plants, and clean energy substitution of industry parks.
ngh-quahty Rural Coal to Gas: Enhance operational efficiency by scale installation combined with
Proiects national, provincial, county, rural and other comprehensive national policies.

| Whole Industry Chain: Integrate resources around gas-related business to form core
industrial strategy of terminal customer acquisition.
Industry Pain Points: Gas supply assurance, change without putting to use, long
payback period, etc.
Financial Cost: Development of new financial assistant business model.
) Customer Stickiness: Integrated energy solutions enhance customer stickiness.

e Integratlon of Growth Plan: Take advantage of diversified financing channels by the combination of
High_qua”ty internal incubation anc_l ex_ternal M&A. _ _ _
Capital Employee Motivation: Value-added services, partnership platform, and sharing

apita mechanism of incremental part of performance.

Cooperation Mode: Management internal entrepreneurship, win-win development of
high-quality resources integration, and joint development of complementary advantages
enterprises.

25



XKIEMIS 2020 Vision Strategic Planning (Brief Analysis) cive

TIANLUN GAS

Cooperate and Develop Together

Il Share and Win Together ﬂ*,.!.?uﬁ

Employees earn

considerable income

through piece work, more

pay for more work. Ensure large number of
suppliers to earn relevant
benefits through a stable

Through this platform,
management can fully
exploit customer’s
potential and earn

Investors trust the efforts commissions.

of management and customer platform.
employees through unique ~
vision to earn shareholder- \ Customers get satisfactory
related interests. and security products
! : through quality-assured
. service,

Supplier Benefit

Management
Benefit

( Investor Benefit

Customer Benefit

Only if each benefit party get the satisfaction of relevant interests,
the whole new business chain will be bigger and bigger, and will
support Tian Lun’s main business development.

26



PRIARMERIZIREIRAE]

CHINA TIANLUN GAS HOLDINGS LIMITED

(HKEXx Stock Code:1600)

Focusing on Gas Utilization

Entering Rapid Growth Phase

Investor Relations Contact:
hk@tianlungas.com

Hong Kong: (852) 3470 9069
Mainland: (86) 371-6370 7151
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